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CUSTOMER-RELATIVITY AS A NEW PARADIGM OF BUSINESS MANAGEMENT

IlprcKkopeHHs 3MIH y CBITH IIPH3BOAHTH A0 IEPEQHOPMaTyBaHHSI CBIAOMOCTI Td MEHTAAbHHX O3HAK BCIX Y4adCHHKIB
Oi3Hec-1IpoyeciB, O B CBOIO YE€PIoI0 CTAE MPHYHHOIO 3MILJeHHS DOKY CIB y KIHIJeBHX HIASIX AIIABHOCTI TIAIIDHEMCTB.

HayKkoBo-TexHIYHHI PO3BUTOK IIPH3BIB A0 OiABII IIBHAKOTO Ta IKICHOI0 3dA0BOAEHHS ITIOTPE0 CIIO)KHBAYIB, 3P0-
ouBIIH iX OIABIII BHMOTAHBHMH Ta IPHMXAHBHMH. BiaTemep 0CHOBHO METO0 ITIAIIPHEMCTB, IKi 0a KarTh 3aAHIIa-
THCS Ha PUHKY TPDHBAAHH 9aC Td OTPHMYBATH CTaOIABHHUH IIPDHOYTOK, € 3d)0BOAECHHS HE AHIIIE HAIBHHUX, d\Ae H IIPHXO0-
BaHHX IMTOTPEO CIIOKHBaya, Ipo sIKi, MOJKAHBO, BIH Ije caM He 3A0raAyeTbCs, dAe BOHH 000B I3KOBO BHHHKHY Tb 3I0-
Aom. [Je moTpebye AOCKOHAAOro BUBYEHHS KAIEHTIB Td HAA3BHYaHHOI IPO30PAHBOCTI BiA BUDOOHHKIB. TaKHM YHHOM,
POOASTIH KAIEHTOOPIEHTOBAHICTH MIAIIPHEMCTB HE AHIIE HOBOIO (Pirocoghiero iXHbOI AIIABHOCTI, aAe H HOBITHBOIO Na-
PaAHIrMoI0 BEACHHS OI3HECY.

Accelerating changes in the world leads to a reformatting of the consciousness and mental traits of all participants
in business processes, which in turn causes the shift of tricks to the ultimate goals of enterprises.

Scientific and technological development has led to more rapid and qualitative satisfaction of the needs of
consumers, making them more demanding and capricious. Nowadays, the main goal of enlerprises that want to stay
in the market for a long time and receive a stable profit is to satisfy not only the available, but hidden, needs of the
consumer, which may not even be realized by himself, but they will necessarily arise later. This requires a thorough
study of clients and requires extraordinary visibility from the manufacturers. Thus, making customer-orientation of

enterprises not only a new philosophy of their activities, but also a modern paradigm of doing business.

K10406i caoba: kaienmoopicnmobanicme , kaienm, cnoxubua yinnicms, 0ocbid cnoxubaua.
Keywords: customer ovientation, customer, consumer value, consumer experiencero.

NMOCTAHOBKA NMPOBJIEMU

ITe aecars poxiB ToMy opieHTanig Ha iHAMBIiAyaAbH]
noTpebu cnoskuBava 6yAa eKCKAIO3MBHIAM HAIPSIMOM Map-
KEeTUHT'OBOT'O IPOCYBaHHSA TOBAPiB Ta HOCAYT, aAe CbOTOAHI
BOHA CTa€ IOKa3HMKOM KOHKYPEHTOCIIPOMOSKHOCT] Ta CTa-
AocTi MAIPUEMCTBA HA PUHKY, MOTO 3AATHOCTI B MaiOyT-
HbOMY CTBOPIOBATH 3 KAIEHTOM CIIIABHY CIIOKMBYY II{HHICTB.
] 3a ®©. KoTaepoMm, MapKeTHHI PO3BUBAETHCS B 4 eTamn

1]:

— opieHTanis Ha IPOAYKT (BUPOGHUITBO TOBApy 06-
Me>K€eHO, BUCOKMII TOMNUT Ha TOBAP, MiHIMyM MapKeTHHIY);

— opienTaris Ha TpoAaski (PMHOK HAOBHEHMI TOBA-
pamu, BiAGYBAETHCSl aKTUBHA TOPTiBASL);

— cermMeHTHa opieHTanis (IpoAask HampaBAEHMI Ha
OKpeMi CEerMEeHTH PUHKY);

— opienraris Ha cCOKMBaYa (MaKCHMaAbHO KOPHUCHE
BMKOpHUCTaHHA iHpopManii mpo cnoskmuBaya).

Came ocTaHHil eTan pO3MMPIOE TPAAULINHY KOHIIETI-
niro mapreTuHr-mikcy "4P" 3a paxyHOK Ije OAHOTO eAeMeH-
Ty — people, AKMII BRAIOYAE AIOACHKMIT (PAKTOP Y IPOL[ecH
PMHKOBO-OPi€HTOBAaHOT €KOHOMIYHOI AlAABHOCTI (IIDIepco-
HaA, CIIOSKMBAY1, IaPTHEPY TOIO).

Tak, Ha noyaTky 90-x pp. XX CT. 3arOBOpMAY IPO Map-
KeTHHT BIAHOCHMH — CUCTeMY, L0 HallpaBA€HA Ha BCTAHOB-
AeHHSA TPUMBAAUX | KOHCTPYKTMBHUX 3B'A3KiB 3i CIO>KMBa-

yaMmu, Ha BiAMiHY BiA momepeAHbOT KOHIIENIIi 1, 0 Ma€ KO-
POTKOCTPOKOBY OpieHTani0. Y cydacHOMY CBiTi, KOAM pUH-
KJ B>Ke He PO3BMBAIOTHCSA TaK CTPIMKO, | HOBi CIO>KMBadi He
3'SIBASIIOTHCS OCTINHO, KOMIaHii 3MyweHi Bectt 60pOTh-
6y 3a KO3KHOTO KAleHTa. BBaskaerscs, mjo yrpumaHHs icHY-
I04OT'0 CIIOJKMBayYa KOIITYE AelIeBIIe B ) pa3iB, Hi>K 3aBOIO-
BaHHs HOBOTO [1].

3 Bumeckas3aHuM TiCHO IOB'sI3aHa KOHI[ENI[isI €EKOHO-
MiKM BpaskeHb, aBTopamu ko1 € Askozed [Maitu i Askerimc
I'iamop, fika € pe3yAbTaTOM €KOHOMIYHOT eBOAIONIT BiA ar-
papHOi A0 mpoMucAOBOT ekOHOMIKY i, Ha6GiAbII Mi3HBOT,
eKoHOMiKM TocAyT. [Toai6HO AO TOTO fIK CYCHiABCTBO B
CBOEMY PO3BMUTKY ITOCAIAOBHO INEPEXOAMAO Bia arpapHOi
eKOHOMIKM AO iHAYCTpiaabHOT i AaAi A0 mOCTiHAYCTpiaAb-
HOT1,a60 cepBiCHOT, TPOMO3NIis IHHOCTI TAKOK 3a3HABA-
A0 3MiH.

Ha aymry Ask. ITaitna i Ask. I'iamopa, Bpaskennst — e
JeTBEepTa €eKOHOMiYHA IPONO3NLis, KA TaK CAaMO pa3iode
BiApI3HAETHCS BiA MOCAYT, SIK HOCAYTH Bia ToBapiB. Koan
AIOAVHA KYIIY€ BPasKEeHHS, BOHA IIAATUTh 32 He3a0yTHi XBU-
AMHU CBOTO KUTTSI, MIATOTOBA€HI i "3peskmcoBani” (K B Te-
aTpaAbHiit n'eci) Kommauiew, TO6TO 3a BAACHI mMOYyTTS i
BipuyTTa [2].

V ¢oxyci ekoHOMIKYM BpaskeHb 3HAXOAATHCS BPasKeHHS
i yHIKaABHMI CIIOSKMBYMI AOCBiA, 2 OCHOBHE 3aBAAHHS — 3
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IPOCTOTO COOJXMBaYa IIE€PETBOPUTH KAi€HTa B IPUXUABHU-
Ka KOMIaHll, AOAABHOTO AO H€1 HAaCTIAbKM, HACKIABKHA IIE
MOJKAUBO.

AHANI3 OCTAHHIX AOCJIOXXEHDb |1 NYBJ1IKALUIN

AochripskeHHAM KAl€EHTOOpiEHTOBAHOCT] MATIPHEMCTB
yepe3 i1 akKTyaAbHICTb CHOTOAHI 3a/IMAIOTHCSI 6ATaTo SIK
BiTYM3HSIHUMM, TaK i 3apy6iskuumMu ekcrepris: B. B. Bycap-
kuHa [ 3], Asx. K. Hapsep, C.@. Caeiitep [6], B. Aomrkos [4],
b. PriskkoBckmit [ 7], K. Xapckuii M. [11], Bopskakosa FO.I1.
[13,c. 240], Hosiros A. [15], Kyanuna A. [18], . A. Huxo-
HoBa, P.H. [llamrynos [22] Ta iH.

META U3ABAAHHSA CTATTI
MerToio cTaTTi € BU3HA4EHHA CYTHOCTi €KOHOMIYHOI
KaTeropii "KaieHTOOpi€eHTOBaHiCTS ", 11 3HAaYeHHA Ta MicId
B AISIABHOCTI MIAIPUMEMCTBA, HAAATY ABTOPChKE GadeHHS
I[bOT'O TIOHATTS.

BUKJIAQ OCHOBHOIO MATEPIANTY

ABTOpPHM HOTO AOCAIAJKEHHSI IPOBEAU AETAABHMI Ta
AOKAAAHMI aHAAI3 icHyrounx Aedininin kareropii "kaieHTO-
opieHTOBaHiCTh", pe3yAbTATH IKOTO HABEAEHO ¥ TabAni 1.

Amnaniz pedininiit Aae MORAUBICT CPOPMYAIOBATH OC-
HOBHI IPMHINIMN KAIEHTOOPIEHTOBAHOCTI:

1. OAMH 3 KAIOYOBYMX IPHMHIUIIB KAIEHTOO pIEHTOBaHOCT] —
cyMmAiHHiCTS. SIKIIO mepcoHaA KOMIaHil akypaTHO i cyMAi-
HHO BUKOHYE MOCaAOBi 060B's13KM, TO Ile 060B'AI3KOBO
BiA3Ha4YaTh KAIEHTM i HOBEPHYTHCA AO Hel 3HOBY.

2. 3uanus norpeb cBoro kaienra. Taruii npuHInI
KAIEHTOOPiEHTOBAHOCTi IOAATAE B TOMY, IIIO KOMIIaHiA NO-
BUHHA YiTKO YSABASTH, 4Oro Gaskae IX KAieHT, cTaBuTH 3a-
OIUTaHHA | YBaXHO CAyXaTH, IO Ha HUX BIAIIOBIiAQIOTH
kalenTu. Ilicas mpuaGaHHS TOBAPY 4YM MOCAYTH IPOCUTH
HaAaTy 3BOPOTHMM 3B'I30K IPO Te, AKOT AKOCTI IPOAYKT
a60 mocayra, i 4n 3aAnMmUBCS KAIEHT 3aA0BOAEeHNUIT PO6O-
toto komnaHnii. lIi exemenrapsi aAlf Bupaskaots Typ6oTy npo
KAi€HTA, IKa CIPUSIE OO IOBEPHEHHIO.

3. Vminns 3po3ymiTv i npuitHaT TOUKY 30py KAienTa. Ille
OAVH IPMHIMII KAIEHTOOPIEHTOBAHOCTI — aHAAI3 MAAXY
KAi€HTa Aa KOMIIaHi{, BCTaTy Ha JIOT'O MicIe i TpoaHaAi3yBaTu
LIASIX, SIKMI{ BIH IPOXOAUTD AASL TOTO, 06 IpUAGATH TOBAp
9 [IOCAYTY, OLIHUTH Ta 3pOOUTH BIAIIOBI AHI BUCHOBKL.

4. VBara A0 ApiGHunb. Aaunii npuHIUI KAiEHTOOpi€H-
TOBAHOCTI IOAATA€ B TOMY, IIJO KOMIIaHisA IOBMHHA HABYM-
Ticst nomivatyu ApiGHuUL|, siki 11 He mOAOGAIOTHCS 1 TeOpe-
TUYHO MOKYThb ApaTyBaTy i cmoskuBaya. Yacom MOMeHTH,
SKi He BYMMAaraioThb BEAUYE3HUX 3YCHAB, MOKYTb CUABHO
BIAMBATH Ha iHUMX AtoAeit. Heo6xiaHo BpaxoByBaTH Taxi
peui a6o 3miHIOBaTH iX, B pe3yABTATI KAIEHTH 33 AUIIATHCS
3aA0BOAEHI 06CAYTOBYBaHHSIM.

5. Vminusg BunepeaskaTy ogikyBaHHs KAlenTa. OcranHin
IPUHIMI KAIEHTOO PIEHTOBAHOCT] HOAATAE B TOMY, IIJO KOM-
IaHig DOBMHHA CUCTEMAaTHMYHO AVBYBAaTM CBOIX KAI€HTIB.
OG6cAysRUTY 3aMOBHMKIB TPOXM Kpalle, Hi3K [[bOr0 0YiKy-
BaAM, | BOHU OYAYTH 3aA0BOAeHI [24].

3BuyaiiHo HeOOXIAHO PO3TASIHYTH IPUIMHA IEPEXOAY
A0 KAieHTOOpieHTOBaHOCTI. KpiM 04eBMAHNX pmynH, MOK-
Ha BuAiamTy HactynHi. Ilepma npudmHa, e AOSABHICTB.
IlepepGavaersbes, WO AOSABHUI KAIEHT Aa€ umMcAeHH] pe-
KOMeHAalil CBOiM 3HalOMMM IIPO KOMIIaHiIo i IPOAYKILiIO,
CTBOPIOIOYH, TaK 3BaHuit epexT "capadanuoro” paaio. Ao-
SIABHUIT KAIEHT TAKOXX POOUTH MOBTOPHI MPOAAXKi, a K 5
B3Ke TOBOPMB — Iie BUTiAHO. AOSAABHICTD Ije AysKe BasKAMBa
BUTOAZ, aAe AyKe BaKKO i1 oTpuMaTi mo6ivHo, sk 6¥ camo
c06010. AosIABHICTS TOTPIGHO 3aCAYKUTH, LiAeCIPIMOBA-
HO Kepyloun nponecom. He MoskHa BiaaaBaTu poLec Ipua-
GaHHA AOSABHOCTI HA CAMONIAMB 260 KOPUCTYBATHCS CTAH-
AApPTHUMU iHCTPYMEHTaMMN.

Apyra npuanna koHueHTpoBaHicTh Ha KAleHTi. Ile MoK~
AMBICTBh OTPUMMATH IIepeBary nepeaA KOHKYpPEeHTaMy B TOMY,
IO MiAIIPMEMCTBO CTA€ BUSHAHMUM eKCIIePTOM Ha raAy3eBO-
My a60 (PYHKI[IOHAABHOMY PMHKY, 3HA€, [0 KAIEHT XOUe
OTPUMATH, | HAAAE BYACHO T€, [0 1OMY IOTPIGHO.

I Tpers mpuumHa, e AMCHOMIAIHOBAHICTh y HampaMmi
Kaienta. Ile cTaH, KOAM HIAIPHMEMCTBO 3HaE, IO 3apa3 po-
6uTH KAI€HT, ¥ YoMy BiH Ma€ noTpely, | ynpaBase npoie-
com. IIpy oMy KAI€HT MOBMHEH BiAYyBaTH, IO IPALIOE 3
npodeciitHoI0 KOMaHAOI0, TOTOBOIO BCi CMAM BiAAATY HA Te,
w06 3po6uTy IPOeKT sKicHO i B Tepminn. I wo nianpuem-
CTBO, SIK MOCTAaYaAbHMK, 3a6€3MeYnTh IOr0 MOBHOLHHOT
po6ouoi KomyHiRali€w, i He GyAe BUTpaYaT HOTO AOPO-
TOIiHHMI YaC Ha KOHTPOAb BUKOHAHHA npoekTy. Kaienro-
opieHToBaHiCTh K Gi3HeC-mponec — Ie YiTke PO3yMiHHS
IpaliBHMKaMM IOCAIAOBHOCTI Ailif Ta pillleHb, CIPAMOBAaHUX
Ha 3ap0BOAeHHS KAaieHTa. Ile — 3poaymiauit anst Beix Ga-
AQHC BiATIOBIAQABHOCTI Ta MOBHOBASKEHb.

V meskax po3BUTKY KAIEHTOOPi€HTOBAHOCTI MIATIPUEM-
CTBa 9aCTO BUHUKAE HEOOXIAHICTH OPMYBAHHS IOPTpPETA
TUIIOBOTO KAi€HTa. 3a3BMuail e pOGUTHCS 38 HACTYIIHUMM
KpuTepisimm: BiK, CTaTh, COLiaAbHUI CTATYC, iHII coco6u
cermeHTalii KAi€HTIB. ¥ pe3yAbTaTi — OKPECAIOETHCA IOP-
TpeT "iAearbHOTO KAi€HTA", AKMIL € Pe3YABTATOM yCepeA-
HenHs. e nperpacHuit cioci6 aas Toro, w06 3po3yMmiTH,
XTO MOTEHIiNHMI KAIEHT, K] 10TO mOTpe6y Ta YuM BiH me-
peiiMaeThCs, 3PO3YMITH JOTO 3BMYKY, IOBEAIHKY Ta KOAO
crniakyBaHHA. AAe AOBEAEHO, o "ycepeAHeHuy Bapiant”
HiKOAM He BiATIOBiAa€ KOHKpeTHiN AToAMHI. YnucaeHH] ekc-
IepYMEHTH NOKa3aAH, Mo B IIOMyKaX eTaAOHY MM 3HAXO-
AVIMO iAeaAbHi TapaMeTpH, AKi B peaAbHOCT] He BiATOBiAa-
10Th KOHKpeTHIN AtoAnHI. Tomy arst 6iabm ederTUBHOT
B3aeMOAIT 3 KAieHTaMy HeoOXiAHA MakCMMaAbHA iHAMBI-
Ayaaizanis i nepconidiranis po6otu 3 KaieHTaMu.

IIle opAHMM HaPOYYA BasKAVMBYUM aCIeKTOM € BUHMKHEH-
HsI AOCBIAY CIO3KMBAva, SIK BHYTPIUIHBOTO i Cy6'€KTUBHOTO
BIATYKY KAi€HTa HA 6YAB-sIKi psimi 260 HENPsiMi KOHTaKTH 3
kommanieio. CrioskuBYmMit AOCBiA BUHVUKAE B Oy Ab-sIKMX 06 AC-
TsX (TOYKaX KOHTAKTY), 3 SIKMMI CTUKAETHCS 260 B3aEMOAIE
CIOXVBAY. ¥ TOYKAX KOHTAKTY KAIEHTM IPUIMAIOTH AY3Ke
Ba’>KAMBI pilleHHA: 41 BapTO MOYMHATH CHIiBIPAIIO 3 KOMIIA-
Hi€F0; 41 BAPTO POOUTH IIOBTOPHI MOKYIIKY; YM BAPTO POLIN-
pIOBAaTH KiABKICTh MPUAGAHMX TOBAPIiB i YaCTOTY 1X CIOXKM-
BaHH:A. YIPaBAiHHA KAIEHTCHRMM AOCBIAOM — Ije CcydacHa
6isnec-crparerisi, 3aCHOBaHa Ha yIPaBAIHHI 3araAbHMM Bpa-
SKeHHAM CIIO>KMBaya IPO KOMIIaHiIo, KA CKAaAAETHCS 3 EMOIIii
i BiauyTTiB, BUIpOGYBaHMX KAIEHTOM B mporeci 3aAydeHHs,
IpUAOaHHS, BOAOAIHHS Ta OLiHKM BCiX cepBiciB, MPOAYKTIB i
IIPOABIiB KOMIIAHII B JIOTO >KUTTi. YIPaBAIHHA KAIEHTCHKUM
AocBipoM nepepbadae BUOYAOBYBaHHs Ge3nepepBHOTO MPO-
I[eCy B3a€MUH 3 KAIEHTOM y Pi3HMX TOYKaX KOHTAKTY.

KaienroopienroBani nipnpuemcTsa poOASTh AKIEHT HA
AOBTOTPUBAAY B3aEMOAIIO 31 CIIOSKMBaYaMM B MGy THBOMY,
a TPaAMIIiVHI MIAIPUEMCTBA — Ha KOPOTKOTPUBAAMIA IIPH-
6yTOK choroaHi. Meroro aisiabHOCTI nepunx € Po3surox ta
3MiHM, a TPAAUIITHNX — 36epesKeHHS {CHYI0YOTO TIOAOKEH-
us. Kaienroopienrosani nianpuemcTsa nepeGyBaoTs y mo-
CTITHOMY NOINYKY HOBMX IUAfXIB 3AIMCHEHHS AiSIABHOCTI,
CTBOPIOIOTH AAfL/Ta Pa3OM 3i COKMBAYAMM, a TPAAMIIFHI
BUPOOASIOTH Ta YAOCKOHAAIIOTH CBOIO IPOAYKIi0 260 mo-
CAYTH, PO3POOASIOTh HOBI TEXHOAOTIT, IPK [[bOMY [IASIXOM
OTpUMaHHS NPUOYTKY AAS KAIEHTOOPIEHTOBaHUX MiA-
IPMEMCTB € MAaKCHMi3aLis iHHOCTI co>kuBaviB y yaci (4mum
AOBIIE KAIEHT 3 mATPUEMCTBOM, TUM GiAbuInit AOXIA BiH 1if
IPUHOCHUTE), & AASL TPAAMIIHNX 3aAVIIAETHCS CKOPOYEHHS
BUTPAT i 36iABIIEHHS AOXOAIB Bia BUPOGHUI[TBA.

OTske, miADPUEMCTBA, AKi 3ACHOBYIOTH CBOIO AIIABHICTD
Ha iHHOBAaNifX, THYYKill opraHi3anii Ta coniaapHi BiATIOBI-
AAABHOCTI, epeKTMBHILI Ta ycHmimHinm, Hi>k KoMIaHii, AKi
BUKOPUCTOBYIOTH TpaAutiHimi crparerii. Cboroani mare-
piaAbHI aKTVMBM KOMIIaHi} 3aIMalOTh AUIIE HEBEAUKY 42 CT-
Ky ixHp01 punroBOiBapTocTi. HoBumu Askeperamu npu6yrt-
Ky CTalOTh iHpOopMaIis Ta 3HaHH, IMIASK Ta AOCBiA.

BUCHOBKW INEPCMNEKTUBU NOAAJIbLLUUX
AOCNIAKEHb
Taxum 4MHOM, IPOBEAEHE AOCAIAKEHHA AAAO MOK-
AMBicTb chOPMYBATH aBTOPChbKe GavueHHs EKOHOMIYHOT Ka-
Teropii AleHTOOPiEHTOBaHICTH K HOBOI e(peKTUBHOI apa-
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Ta6nuus 1. BUBHa4Y€HHS NOHATTS "KJIIEHTOOPIEHTOBAHICTb"

ABTOp

BusnaueHus

B.B. bycapxkuna [3]

KitienToopieHTOBaHICTh — IHCTPYMEHT NMApTHEPCHKOT B3a€MOIIT OpraHizaliii Ta KII€HTa 110 3a/I0BOJICHHIO HOTo
notped, HALlICHNH Ha OTPHUMaHHS CTIHKOTO IPHOYTKY B IOBIOCTPOKOBOMY TIEPiOJi, 3a JOMOMOTOF0
BIJITOBITHUX KJIFOYOBMX KOMIETEHINIH OpraHizamii

B. Jlomkos [4]

3natHicTh OpraHi3anii OTpUMYBATH J0JATKOBHI IPUOYTOK 32 PaXyHOK TIIMOOKOT0 pO3yMiHHS Ta e(pEeKTHBHOTO
3aJJOBOJICHHSI TOTPEO KIIIEHTIB

. Mans [5] Tniriaris MO3UTHBHUX €MOLIN Y MOTEHUIITHHUX 1 ICHYIOUMX KII€HTIB, 10 BEe 10 BUOOPY TOBapiB i mociyr Bamoi
KOMIaHii cepes 6e371i4i KOHKYPEHTIB, 10 IIOBTOPHUX MOKYIIOK i OTPUMAHHS HOBHX KJIIEHTIB 32 PaXyHOK
peKOMEHIallii iICHYI0YNX KIJIIEHTIB

Jx.K. Hapsep, Po3ymiHHS HIBOBUX MOKYIILIB, 33I0BOJICHHS iXHIX HOTPeO, TOBHE PO3YMIHHSI JIAHIIIO)KKA CTBOPEHHS LIIHHOCTI

C.®. Creiitep [6]

Ta OTro PO3BHTKY B MallOyTHHOMY, PO3YMIHHS IOTPeO HE TIJIBKM BIACHUX KIIIEHTIB, ajle 1 BCIX WICHIB KaHAITy
po3nomiTy

b. PeokkoBckwit [7]

[HCTpYMEHT ynpaBiiHHS B3a€MOBITHOCHHAMH 3 KJIIEHTaMH, HalllJICHUI Ha OTPUMAaHHS CTIIKOTo pHOYTKY B
JIOBI'OCTPOKOBOMY TI€PiofIi 110 0a3yeThCs HAa TPHOX KPUTEPISX: KIIFOU0BA KOMIICTSHIIIS, IITbOBI KIIIEHTH i
PIBHICTb ITO3MINN

A.A. Pycanosa [8]

IIporec, cnpsiMmoBaHHil Ha 301JIbIICHHS JKUTTEBOTO IIMKITY B3a€EMOJIi KOMITaHii 3 KIIIEHTOM

P. Jlemmum, YacTHHA KOPIIOPATHBHOI KYJIBTYPH, Habip TIepeKOHAHb, 10 CTABUTH IHTEPECH KIIiEHTa Ha IIepIlle MicIie Iepes
Jx.V. ®apreit, iHTepecamMy MeHeKEpiB, aKLiOHepiB, NpaliBHKKIB. DOKYC HE TIIBKU Ha PO3yMiHHI HOTPeO iCHYIOUMX i

®.E. Beberep [9] TOTCHIIHUX KJIEHTIB, @ TAKOX HA PO3YMiHHI IX IIHHOCTEH 1 IepeKOHAHb

K. Koxpau [10] KJ1ieHTOOpi€HTOBAHICTS - 1€ OJIHA 3 OCHOBHUX IIIHHOCTEH Oi3HeCy, sIKMil IparHe 10 BIXKUBAHHS 1 TPOLBITAHHS

K. Xapekuii 1. [11]

KitieHTOOpi€HTOBAHICTH -11e CTpaTeris MaKkCHMi3allii NpHOyTKY KOMITaHii 32 paXyHOK CTBOPEHHS YMOB, 3a SIKHUX
KII€HT OaKae yKIIacTH yrofy, MOTiM ApyTy i Bci HacTymHi. Lle He Te, 1110 BU AyMaeTe 3pOOUTH A1 KITiEHTA, 11e
Te, 10 KJIEHT JyMae Mpo Bac; 1ie He Te, 110 KOMIIaHist pOOUTh Ul CBOTO KIIIEHTA, I1e HE T€, 1110 BOHA 30UpaeThCs
3pobuTH, 11e He Te, 1[0 BOHA X04e 3p00HTH, Iie He Te, 1[0 BOHAa MOXe 3poOuTn npu HeoOxiguocti. Ile orinka
KJII€HTOM BHIUMOI YaCTHHU AisUIbHOCTI KOMIIaHi1

JL. Crpiit [12]

MapkeTHHT BiTHOCHH — 1ie (inocodist MapKETHHTY, CIIPSMOBAHA HA BCTAHOBJICHHS, MIATPUMKY 1 3MillHEHHS
B3a€EMOBHTI/THUX BITHOCHH CIiBPOOITHHITBA 3 yciMa y4aCHHUKAMH HPOLECy IIaHyBaHHSI, BAPOOHHIITBA i
PO3MoiTy TOBapiB, mociyr Ta iHdopMariii 3 MeToro 3a0e3MeueH s TPHBAIOTO MPOLBITAHHS i APHEMCTBA,
I ITPUMKH 1 TIOJIIIIEHHS OJIaronoyryqysi Horo napTHepiB, CIIOKMBAYIB i CYCIUILCTBA B HIJIOMY

0. I1. BoprxakoBa

Tlepexin Bix hokycyBaHHS 3yCHIIb ITAPHEMCTBA Ha KOHKYPEHTHIIT 60pOTHOi Ta BHIIEpEPKEHHS KOHKYPEHTIB J10

[13, c. 240] BIIPOBA/PKEHHS YHIKQIBHHUX IPOIYKTIB JUIsL 33/I0BOJICHHsI MaifOyTHIX MTOTpeOd KITEHTIB HalyacTile IUIsIXOM
BHUKOPHCTaHHS HETPAHUIIHHUX [T IXO/B
C. Egepr [14] 1le BMiHHS BUSIBIISITH OTPEOH KIIIEHTA (SIK BHYTPIITHBOTO, TAK 1 30BHIITHHOr0) Ta €hEKTHBHO 330BOJIBHSTH iX

A. Hogikos [15]

Ile xapakTepucTuka camoro 0i3Hecy, sKa BiJoOpaxkae MicIie iHTepeciB KIIi€HTa B CUCTEMI IIPiOPHTETIB
KepiBHUIITBA 1 BIIACHUKIB; e IHCTPYMEHT, KU J03BOJISIE MiAPUEMCTBY OTPHMYBATH JOSIIBHUX KITI€HTIB.
KopuctyBaHHS 1M iHCTPYMEHTOM BUMArae JesKHX iHBeCTHIIH

B. JIyuakos [16]

Ile 3marHicTh KOMITaHii CTBOPIOBATH JIOATKOBHI MOTIK KITI€HTIB 1 JI0JJATKOBHUIA MPUOYTOK 32 PaXyHOK MIMOOKOT0
PO3YMiHHSI i 3/10BOJICHHST TOTPED KIIEHTIB

O. Myxoprosa [17]

Crpareris Gi3Hecy, sika Ma€ Ha MeTi 3aJJ0BOJICHH 10TpeO KitienTa. Pe3ynbratu crparerii
KJIICHTOOPIEHTOBAHOCTI: JIOSUTBHICTB, IPUOYTOK, CTA0IIbHAI IPOIIOBHUIA ITOTIK, i IBUIIICHHS PiBHS
repe10auyBaHOCT] TOBEJIIHKY KIIIEHTIB

A. Kymnany [18]

Baxxanns 3po3ymiTH KIlieHTa, TOYHA BiJITOBITHICTD OOIISIHKAM Ta OYiKyBaHHSM KIIIEHTA Ta MPAarHeHHs J10
TIEPEBHIIICHHS HOTO 0YiKyBaHb, YECHICTh BIAMOBITAIBHICTD ITEpe]l IeP>KaBor0, 1HAUBIIyaTbHIH 1T IX1]1.
Haninenicts

A.B. KBacko,
M.M. JlaBpenrok [19]

3MiHa apaIMrMy YIpaBIiHHS MAPUEMCTBOM Y HalpsiMax YIPaBIiHHS BITHOCHHAMH, EMOIIiSIMH, COL[iaIbHO-
OpIEHTOBAHOCTI, CTAJIOTO PO3BHUTKY Ta iH.

®panke, [Tapk [20]

Habip moBeiHKOBUX iHAMKATOPIB MiAMPUEMCTBA 3 KOHIICHTPAIII€I0 Ha iHTepecax KJi€HTa Ta foro morpedax Juis
JIOCSITHEHHSI IOBIOTPUBAJIOT 33 I0BOJICHOCTI KIIi€HTA

(21]

Ile crpareriunmii mixia K0 po3BUTKY OpraHizalii, o 3ade3rnedye MmiJBUIIEHHS 1 KOHKYPEHTOCIIPOMOXXHOCTI 1
3pocTaHHs IPUOYTKOBOCTI, ITepeabadae MoOimi3aLliio BeiX ii pecypciB Ha BUSBICHHS, 3AJIyUCHHS KI€HTIB Ta
yYTpUMaHHs HaliOLIbII TPUOYTKOBHX 3 HUX

W.A. Hukonosa, P.H.
IHamrynos [22]

Tlepexin Bix GpokycyBaHHS 3yCHIIb ITiJIPUEMCTBA HA KOHKYPEHTHIN 60pOTHOI 0 BIPOBA/UKEHHS YHIKAIBHUX
NPOAYKTIB JUIS 33/I0BOJICHHS] MAHOYTHIX OTpeO KIIEHTIB, IUISIXOM BUKOPHUCTAHHS HETPAMIUIIHUX HiAXOIiB

JI.W. Xnebosuu [23]

Kommanis moHas yce CTaBUTh iHTEpECH KIIEHTIB, 10 iX MOTpeOy Ta GakaHHs € BU3HAYATIbHUM (haKTOpPOM Hpu
po3po0Ii BHYTPIIIHIX Oi3HEC-TPOIECiB

AMTMHM BeAeHHS Gi3Hecy 3 mOBHMM nepedopMaTyBaHHIM
AAABHOCT] HiATIPMEMCTBA Ta BCiX IOTO €A€MEHTIB Ha BUAB-
A€HHS Ta 33aA0BOAEHHS MOTPe6 cnoskuBava it GopMyBaHHs
CIIABHMMM 3 HUM 3YCUAASIMM KiHIIeBOT CIIOSKMBYOT I[iIHHOCTI
BAACHOTO IPOAYKTY 3aAAS CTAANX Ta TPUBAAKX BIAHOCHH 3
KAIEHTOM 3 METOIO MOAaAbIIOT MarcumMizanii npubyTKy.
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